THE LYING GAME
Why We Lie
1. Politicians, celebrities, the girl next door... everybody’s at it — fibbing, that is. In fact, a recent global survey conducted by the Institute of Refractory Findings (IRF) reveals that most people lie to themselves seven times daily and lie to others once or twice a day. 

2. The survey reveals that most people lie in 34 per cent of their total interaction with others and the regular liar deceives people around 30 times per week. While the most common lies include the usual — ‘I never said that’ or ‘I was not there’ or ‘I did not do it’ — the question to ask is: what exactly compels people to lie? 

3. ‘‘There are probably as many reasons as there are people. But in simple terms, all these reasons fall into one or more of three groups — fear, greed and hate,’’ analyses psychiatrist Samir Parikh, MD. The reason for lying might or might not be where the secret lies, but IRF director Robert J Manson reasons that lying is often the inevitable. 

4. ‘‘It is widely recognised that there are cases in which considerable harm can be done by telling the truth.” “This, in a way, justifies hiding such information and, thus, misleading the person,’’ he states. All said and done, we are so used to being lied to that, more often than not, it does not elicit great concern. ‘‘There are as many lies in business as there are people in business — why create a fuss?’’ asks HSBC marketing executive Anita Talwar. 

5. While most lies are what psychologists call ‘false positives’ and are the kind of fibs which serve as harmless social lubricants (‘oh, you look nice in that dress’; ‘the meal was wonderful’ and so on), there is a growing number of people who lie excessively. 
‘‘Anyone under pressure or with a big enough incentive is prepared to say something that isn’t true,’’ says Professor Leonard Saxe, an expert in lie detection at Brandeis University in the US. 

6. Psychiatrist Sanjay Chugh, MD, has a take on compulsive liars: ‘‘People start by exaggerating their accomplishments to boost their self-esteem or for a specific gain such as trying to get a job. The trouble is when they can’t stop and they layer lie on top of lie.’’ 
Meanwhile, it’s time for the compulsive fibber to analyse this: sooner than later, truth shall prevail.
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THE LYING GAME

How To Spot a Liar
Paragraph 1
"You can tell a lie but you will give yourself away. Your heart will race. Your skin will sweat ... I will know. I am the lie detector." Thus began each episode of Lie Detector, a strange cross between a relationship counseling session and an episode of the Jerry Springer Show that ran on British daytime television last year. Against a backdrop of flashing computer screens and eerie blue light, participants--usually feuding couples but sometimes warring neighbors or aggrieved business partners--sat on a couch and were quizzed by the program's host. A frequent topic of discussion was one guest's suspicion that his or her partner had been unfaithful. The person suspected of infidelity denied it, of course, and the object of the show was to find out--through cross-examination and computer analysis--whether that person was telling the truth. 

Paragraph 2

However much we may abhor it, deception comes naturally to all living things. Birds do it by feigning injury to lead hungry predators away from nesting young. Spider crabs do it by disguise: adorning themselves with strips of kelp and other debris, they pretend to be something they are not--and so escape their enemies. Nature amply rewards successful deceivers by allowing them to survive long enough to mate and reproduce. So it may come as no surprise to learn that human beings--who, according to psychologist Gerald Jellison of the University of South California, are lied to about 200 times a day, roughly one untruth every five minutes--often deceive for exactly the same reasons: to save their own skins or to get something they can't get by other means. 

Paragraph 3
But knowing how to catch deceit can be just as important a survival skill as knowing how to tell a lie and get away with it. A person able to spot falsehood quickly is unlikely to be swindled by an unscrupulous business associate or hoodwinked by a devious spouse. Luckily, nature provides more than enough clues to trap dissemblers in their own tangled webs--if you know where to look. By closely observing facial expressions, body language and tone of voice, practically anyone can recognize the telltale signs of lying. Researchers are even programming computers--like those used on Lie Detector--to get at the truth by analyzing the same physical cues available to the naked eye and ear. "With the proper training, many people can learn to reliably detect lies," says Paul Ekman, professor of psychology at the University of California, San Francisco, who has spent the past 15 years studying the secret art of deception. 

Paragraph 4

In order to know what kind of lies work best, successful liars need to accurately assess other people's emotional states. Ekman's research shows that this same emotional intelligence is essential for good lie detectors, too. The emotional state to watch out for is stress, the conflict most liars feel between the truth and what they actually say and do. 

Even high-tech lie detectors don't detect lies as such; they merely detect the physical cues of emotions, which may or may not correspond to what the person being tested is saying.
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THE LYING GAME
How To Detect Lies

Become a Lie Detector

The following techniques to telling if someone is lying are often used by police, and security experts. This knowledge is also useful for managers, employers, and for anyone to use in everyday situations where telling the truth from a lie can help prevent you from being a victim of fraud/scams and other deceptions. 

	


Signs of Deception:
Body Language of Lies:

• Physical expression will be limited and stiff, with few arm and hand movements. Hand, arm and leg movement are toward their own body the liar takes up less space.
• A person who is lying to you will avoid making eye contact.
• Hands touching their face, throat & mouth. Touching or scratching the nose or behind their ear. Not likely to touch his chest/heart with an open hand. 

Emotional Gestures & Contradiction

• Timing and duration of emotional gestures and emotions are off a normal pace. The display of emotion is delayed, stays longer it would naturally, then stops suddenly.
• Timing is off between emotions gestures/expressions and words. Example: Someone says "I love it!" when receiving a gift, and then smile after making that statement, rather then at the same time the statement is made.
• Gestures/expressions don’t match the verbal statement, such as frowning when saying “I love you.”
• Expressions are limited to mouth movements when someone is faking emotions (like happy, surprised, sad, awe, )instead of the whole face. For example; when someone smiles naturally their whole face is involved: jaw/cheek movement, eyes and forehead push down, etc.

Interactions and Reactions 

• A guilty person gets defensive. An innocent person will often go on the offensive.
• A liar is uncomfortable facing his questioner/accuser and may turn his head or body away. 
• A liar might unconsciously place objects (book, coffee cup, etc.) between themselves and you.

Verbal Context and Content

• A liar will use your words to make answer a question. When asked, “Did you eat the last cookie?” The liar answers, “No, I did not eat the last cookie.” 
•A statement with a contraction is more likely to be truthful: “ I didn't do it” instead of “I did not do it”
• Liars sometimes avoid "lying" by not making direct statements. They imply answers instead of denying something directly.
• The guilty person may speak more than natural, adding unnecessary details to convince you... they are not comfortable with silence or pauses in the conversation.
• A liar may leave out pronouns and speak in a monotonous tone. When a truthful statement is made the pronoun is emphasized as much or more than the rest of the words in a statement.
• Words may be garbled be and spoken softly, and syntax and grammar may be off. In other words, his sentences will likely be muddled rather than emphasized.

Other signs of a lie:

• If you believe someone is lying, then change subject of a conversation quickly, a liar follows along willingly and becomes more relaxed. The guilty wants the subject changed; an innocent person may be confused by the sudden change in topics and will want to back to the previous subject.
• Using humor or sarcasm to avoid a subject.

Final Notes:

Obviously, just because someone exhibits one or more of these signs does not make them a liar. The above behaviors should be compared to a person's base (normal) behavior whenever possible.

 

http://www.blifaloo.com/info/lies.php

